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1. ¥ U ® &

RIEY =T 74 VW%, HE, R¥EOY—F T4 07 - ATV AL MIBWTAP (Em
(Product), fii#% (Price), ¥t (Place), 7B E—3 3~ (Promotion)) THRFEENL<—
TTAYT Iy 7 A IR R E 2 B/ LC &7z, Borden (1964) OEfED, < —
TTAYT I REIR—FT T4 VT RERDTIERELY—NVTHDH LMK, ~—7
TAYTHE, B¥EOR—FTTA VT A=V YL BBERECBTOHH G A
Fo4 v ThHb,

L LR L E & b1, WilEE:, ~—7 74 v 7N, E¥EfE I oE) i
DEALZEETH L, AP TII 4TI AVE W) MERE S, F—Y R - <x—FrF1 ¥
T eI T A EFTVOTP (EW (Product), it (Price), ¥t (Place), 7HE— 3
> (Promotion), 3B/ (Participants), #AYFEHL (Physical Evidence), ##% (Process))
R, BMEENZ L) REHRL24C (HZAMiME (Customer Value), #JH (Cost), fEF]S
(Convenience), I I a2=4#—3 3~ (Communication)) 7 &, fx~—454 7 -
IVITREBTIUNEY L TWh,

T, =T TAYT Iy AmMOERICBWT, RLTR—Fr T4 YT Iv IR
EHAL VAL LTHRADIENTEDINLEVIRER, Y—=F T4 V7 - I v 7 ADKE
FRIIHFICHEHELROD, HELCEZOEEESHGMICR L2009 L VI REBIFIET S L
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ARGBEOT =774 27 - 3y 7 ARORHRWIAEL ) F L0, GHOT—7 T 4
YT Xy 7 AROBER SISOV TERZIT ) o

2. =TT A4T  3IvIRA

2.1. ¥ =47 7127 - Iy XOBR

R=T T4 YT Iy 7 ADOMEITHEICL > TEHIC D505, Bl ZDOHFEIZONWT
S&LTw5 Borden (1964) (&, Culliton (1948) O~—4 754 7 - <32 =TV v —IZH7
BIENOR =TT 407 - Iv I AEV)FEDOL Y M EAIZLBTWS, Culliton X
R=T T4V A=V =% [(HOWAY—F T4 7D MEEZRET DHLE
Mixer) | ELTHBHL T/ 2 Fdb—F T4 07 -5 —=Vx =%, L0XHLIk
MCTHLBHTEDLY=T T4 V7 - ARV = 3 VIZBTBHIEDNF — ¥ Rn L5k % 1
% #EBr 1 #%#% (Empiricist) Thbo =771 ¥ T OREE RIS 572D D=7 T4
YT RA=TV X —OEHONRII R LME, EROWEYHIXEBI—FT T4 27 - 3Iv 7
AT 5 (Borden, 1964)

Ak McCarthy (1981) &, ~—% T4 Y7 - I v 7 A%, HAMEIY—7 v ML
TWRHEZME ST 72OITGHTRE kA 22 E LTHHL TS, 20X) v —
FrA4vs - Iy 7 AT ARZ I, BROMEICBVWTHRELRESALNR Y (D
T 0, Ivy, 2008; Riaz, 2011; Singh, 2012; Rad & Akbari, 2014), ZOMib~—>r 75741 ¥ 7 -
Iy R%E [ARODH5WE~—r T4 7 LOHEZER S, BHEMLZEHIEL2
DOMEMMENT 7 ay, BEXOVYYa—vary, SERE WK L, X)IEJOM
S L TSR L DH S (Gilaninia et al., 2013) o

—7J7, AMA (American Marketing Association) (2017) TWd~—4 75741 ¥ 7% [H%, 7
FAT Y, N=bF—, HREoTEDD LMW Z, Al - 23322 —Ya v
BLIE - ST 5720 0GE), —#ofE, Fakx] LERLTHBY, ISoraite (2016) IX
R=TTAY7 - Iv 7 A% [F=7y MligZERL, B2 7200, i,
TOE—Y gy, KK ELTERLTVS, Thbldx—4 T4 07, horwnid~v—
TTA4VT  Iv I RE, I=FTTAYT IV I A ETFIVO—DTH5S 4P L[FA—HT
B3y, HAHVIAP ER—FT T A VIR EHFEDT S L TRPERVEHZE LTHRL
TWALVYTHAEESZ5b. Borden (1964) 2B TWBEHIZ, =7 T4 V7 - 3Iv7
A= T4 Y TP HATH L TOFEEHEE > TWbEDTH b,

=W, AP~ T4 V7 I v 7 AT IWmEFELLCE AN ORL 25
McCarthy (1960) 12X > TIRESNH, ¥—=F T4 7 - I v 7 A% RET &KW %50 H
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LT (FH, 2021), RIF Y bF¥A v & LCOBRME M2 L CTE72D, @il
FoTR~—Fr 7427 - Iv 7 AL APERMATLHILEHSZ V., LAL, MEIIS->oTY—
TTA4 VT IV I AL A=V AP TR %L, MoM&lt LTx—7 747 - I v 7AW
HGHEL, =7 7407 - Iv 7 AOREMBETNVE LTAP P ENTELLF X %,

COMETEY—T T4 7 - Iv 7 A% [MfES~—F7 74 7 LOHELZER IS
TOIERT AT T AV TER - BR B - T rvay ) a—vary - gRYE -
g X LCTRERT o

22. =T T74>T - IV IADEEM

R=TTA YT - Iy 7 RAIOWTIREIMERM, <=7 7427 - 397 AOHEE
FAOEEEOBE S, ZTOEEWNERSNTE 7,

R=TTA YT Iy 7 ARMEORMWFEEW O T, =771 27 Lok ik
MR 2 ZIET 200D 1TH Y (i, 2015), BEHIZE 5> TEd SO LR EHE
R 57200 F 2y 7)) A b Di&kE % £723 (Frey, 1956; Borden, 1964) . <~ —4 7 4
Y7 3y 7 ARSH OB ORI S A EECIEEOMAGDbE L LT, =7
Y=y =7y A L) XICHMBL, BEREEZTILOOHFHLZY —VTHY
(Gilaninia et al., 2013), O~ —4 5 1 ¥ FHNEZ BRI X8, DEOFS CTEM 2 HEST
L1200 TH S (Singh, 2012; Antonella, 2017 : FH, 2021)e =7 T4 7 - I v 7R
R M BN, 1Y = 7oK, ®¥r— ) T4 Ol ER ERFENRT -7 v
2N BN EFE TH A (Eneizan et al,, 2015) .

=T, =TT A7 Iy 7 ARIREEHBORKFLEMRERICB T EELRER L
LCTHREINTE =7 T4 ¥ 7 - Iy 7 ARHRMROERR AR~ — - 0 (X))
TADBIED =D DRI TH ) (Wahab, 2016), HEH D7 5 >~ Fi&h] (Brand Attitude)
(Leeetal,2014) I KT T4 TR BEE5 25 =T T4 Y7 - 3Iv 7 RAIER
(Mohammadian & Habibi, 2012; Pour et al., 2013), HZ:#Z OMlEE =& (Purchase Intention)
(Mahmoud et al,, 2017), WEEZEEUE (Asdi & Putra, 2020), HiZ#ER: (Customer Retention)
(Othman et al., 2021), BAZAFEMMEICDIEDOEEZEZ L EHEIN TS (Leeetal,
2014) o

]

1

4

3. =TT A VT I AmDERM

3.1. 4P
APRI~—=r 747 - Iy 7 ZOWT [fahl, [k, [, [FoE—var] 2%
GHERFLLTVDRETVTH Do [l IZMORIE - W5l - BEEoBRIGE - FE & Hb S
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HRTHY, HEOT Y=L ==X &3 720 IR I N L T XToOWHEEIR
o [MliA% ] 1AM R E LAMEZ B O FRPUE - WHE L DL ERTH Y, BE L mz IS
T 572D A CTH %o [Tl ] ZEEH D SHBEENOREMOBIEOBEIE - IF
HLEbLLEFTHY, POCHKEOER, WMEXEAE L ORI, 580 ok, &
LML, TUE—T 3 V3R, PR (Public Relations), ®MWMEZ &3 R COREK L
DAI 2= —varezEwds (Frill, 2015; ISoraite, 2016; Marusié, 2019) .

R—=T T4 7 - 3y AOMEHMKIZ19644F Borden 12 & o> TE K SNz &) BFED
FTHENTWSDY (B 21X, Van Waterschoot & Van Bulte, 1992; Silverman, 1995; Goi, 2009),
AP EFMIEZE L L ) B 19604 McCarthy 12X - TRBENTZE AL T ORI TH b,
PRI~ T4 V7 - IV I ADRIF Y ITFHA V, DR TRENLZETVE LTES
ENTE72AY (Van Waterschoot & Van Bulte, 1992; Goi, 2009 : FAF, 2021), 921X 4P 25H#
FTRHNS, =T T4 V7 - Iy 2 AP LIz~ —r T 1 v 7R LOWHER, GHE
F, DFVEROR—FT T4 V7 - 3y 7 AT DRk HRIATONTE L E X %,

Silverman (1995) OFLII L % L, FWIHHIZ Butler (1911) ¥~—7 74 ¥ 7% t—)
AR v LIRS o TR 2 T 24 & L TH 2 TH Y, Shaw (1916) IIHHE
Ao T e LT (RasER), olse ], JAHE, Wsmadr, i&EeR z2 i L7z,
Converse (1930) (&~¥—7 74 Y7 OELEHRE LT Rl [MbKE] [2E] [REE
)y 7] ZR#L T, Borden (1958;1964) & [Wdhatmil, Mkl 7571~
71, TwaEF v A, TAWRIE], A&l [FaeEg—Yay] [Ny r—=v 7] TR
I, (=21 > 7], TrRe |, THEOFREGH] O1HOER 2 #EAED~—
TTFA4 YT I ADOEHZLE L TIRLTW5S, Frey (1956) &~—7r 7427 -39
DO ERZ [$eft (Offer) @ Bdh, Sy r—Y v 7, 75V 8, fiit, =21, [h
Ly =) (Method & Tool) : i F ¥ # )b, xfMilsE, L5, t—VATHE—-T 3 v,
NIV VT 4] EEFELTWAS, Howard (1957) I E by IRAIV AV IRV —Fr T4 7k
DOELBIEE TTBISHBTRE 2 2HE L L e, [VdEReEs, [, [k, [
W] TAMIGE] 2800 FiF7z. Kelly & Lazzer (1958) & [HIEH & EMO I v 7 2,
[M@Iv 27 A], (232 —Yary:3Ivr A ZEL7, McCarthy (1960) 1
Howard (1957) LABKIC by T~ T X ¥ b OSRHI e B8 LB RE Cld e WER %
KA L CTIRLTW525 [#Eand, [Miitk], [l [7aE— 3 v ] o 4P I3 RE 2%
BERELTRRENTWS, £ 255, McCarthy (1960) & Howard (1957) OAHE i,
McCarthy 2% 4P O HJLIZHE Z BT, BEEERZHLNILTWwLRICH L (BR,
2009) L# L McCarthy (1981) 3B HKIEI~Y—rT4 7 - I v 7 ADBERIZE RO
WEFIILTWwa,
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R DZAL, BEOERIIHT 2EMOEAL, F— Y AWRNOEH R EDERIZLD,
19804EARLABE D AP 2 HULE T AMA LY =T T4 V7 - Sy 7 A - ETADPREINTE:
(Londhe, 2014) . Goi (2009) DELAZBE|ZT AL, Judd (1987) FHEAFD 4P 12 [ AH ]
(People) %12 T 5P %#FiEL, Booms & Bitner (1981) XM~ —4 5407 - I v
A - EFIVELTAPIZ 3P ([it%H | (Participants), [#hYEF#L] (Physical Evidence),
[##2] (Process)) #%iBJlL 7z 7P %42% L7z, Kotler (1986) 1% 4P (2 2P ([Buitfty 87—
(Political Power), [ k%@ & K] (Public Opinion)) % & L 72 6P 2% L 72, Goldsmith
(1999) 1ZBEAED 4P 128 L\ 4P ([H¢%H | (Participants), [#i9EEH#L] (Physical Evidence),
[#8#%] (Process), 41t (Personalisation)) % iEfiL 7z 8P Z 2% L T\ b,

3.2. 7P

7P i Booms & Bitner (1981) (2L W2 I, —ECAMOY—rT 47 - I v I X -
EFNVELTMEDSITONT WS, TPIZEEAFD 4P 128 L\ 3P ([t H ] (Participants),
[WRYEEAL | (Physical Evidence), [#%£] (Process)) #EHL TwW5, 7P IZTAE & FERH
BB —CAEEOEEEOHME & LITEH SN THY, 4P Lk, HERMIEL < 3
H-ERHINTwEY—=FT T4 7 -Iv 7 A -EFNVTH5S (Rafiq & Ahmed, 1995;
Goldsmith, 1999) .

Rafiq & Ahmed (1995) &, 4P EFVHBZOHMIIIL D~ —F7 7 14 ¥ ZEED A 72
V= LTHM LR T RMIED LT VE W) B2 AT 50, ThPH—E R - v—
Fra v IR = T4 Y 7O EEHATAICEHEN LT VTHD, APET
WS HN—=TELNFNHASEOSN TS EFHBELTWD, —F, 7P 4P X 0 HE 234
S, FATF=NVERIY ANTWBE—F, FH LW 3P OEHEH AP OB L FHAIL v i & 8
ELTHRIEL TS,

Goldsmith (1999) IHEAFD TP MK L e Ah55, BESE - — U REEZ WL Bk L,
WAEOMRE~ =7 74 v 7, ik - HREEOEEM L ZE L TP O K ER O TR % X
D, [MAMEAL] (Personalisation) &9 EFKZBHML7 8P ZfREL TV 5,

3.3. 4C

4C ([H% A ] (Customer Value), [# ] (Cost), [fEF]Z ] (Convenience), [T 3 2
=% —% a v ] (Communication)) 1319904, /7 — A #1014 F K% Lauterborn #IZ 12 X
WIREENZR—FTTA VT - IV I A ETFNTHD, TNENDCIE, WHFEOPE2TE
FKLLLDOTHD, 2D ACET NV TIE [ & [BEANME] ~, [l & TERHT] ~,
(] X [ERS] ~, [TuE—Yar| @G [ala=r—Tary] ~eZboTwnh,
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ACEF NI, BEAED 4P AR L 72 LTV LTV AMA Y= T4 ¥ 7 - S v R -
EFNERLD, AP TN XD BRWEF BN Z R — R ZEAEO AP & AR TRR -
L TOVLEPHHBNTHL, 2FD, APULIIHED I X MRFMAEE X, HEWMLEE
HL, BHEWIHEY R B ENOY—7r 74 Y 7 ZERT 5 &) F Z2H4C OFFHITE
WwEE 25 (Lauterborn, 1990; Jianting & Feng, 2012; Londhe, 2014) .

—75, AC FEBICRM S Z Y —7 Y MIT5=vF - =774 VI TELHVWSGN A
23552 Ehb, 4CH 4P 2EEIIRBT Lo TiE %R, #RHI4PETNVE 4CET
VIR 2 FIRICHAG DR TR T2 2 LPEF LW ETHLH E SN T 5 (Jianting &
Feng, 2012; Londhe, 2014) .

34 72 O 1t

Fofl, N~ —rT 47 - I v I A - ETIVELTLA L ASHHITON 5,

4A 1% Prahalad (2002) & Anderson & Billou (2007) ##C, ~—¥ 74 ¥ 75 HTIX
Sheth & Sisodia (2012) 12X W EH L72ETFT IV TH5SH (Dadze et al, 2017), Sheth (2011)
i, REMTHREL TGS O Y Y R A 25T 5121&, B0 4P EFVTEAR
ToThHHEFRL 4A IBEEWEEY: (Affordability), 7 7 & AW HEYE (Accessibility),
INATREYE (Acceptability), 1% W HEME (Awareness) THEL SNHETNTH S, WEETT
REVEIZBLS, &V — C 2Dk 2 L) HEEZEOBEETH Y, 77 & AR R T EEE &
EFEORITCIZB N THEGB L — R ZHURT LI ENTELRIDOI L TH S, IWEHE
HEIBEISROOND LNV ED ==X 247cd 22 HIgy~—0r 747 - I v A
HHOZETH L, MAWREIEMAGRE 77 v FPARECHDLIERDOZI L TH S
(Sheth & Sisodia, 2012) .

412 4S 1, Constantinides (2002) \ZX DB S N7=4 v T4 ¥ LOWEIGE % ERE L7
R=TTAVT IV T A E'TNTHD, FNFN [H#HiPH (Scope) |, [H 1 b (Site) ],
(MRS (Synergy) |, [ A5 2 (System) | OO DEZETHY Lo TW5b, [HiFH] 1%
DT =TT 4 7 Lokl BERRE R BEWRL, WaN, BAEEEGAT, MERANEE
DN, BWEEHERERL Y 27 - 77 T4 T4 R EONEEEG, [ M 32—% -0
77 FORBREERL, =¥ =24 MIHIREL TR, A N 2FIHT LB
REWFEH LTV S, [HEEE] Z0lc7a Yy bA 74 RENY 27X T 4 A, F— F/8—
TA—%) FLBERR, MEDREZIIEHINIHDLLIERTH L, [VATL] EV 2T
P4 P TOEMMEREZZERL, VI 72T EN—FY2T, IVTV/YDIAT AL
&k NN—FTLEFZTHAH (Constantinides, 2002) -

Pk, 3®TIZAPZIIL®, TPRAC, TOMDOY =TT 14 V7 - I v 7 ADMALRET
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NORBIZOWTEE L TAL. 196048 4P OB A SO —7r T4 ¥ 7 - I
7 AZEVEFE - ETAIRE - SRENTELLOD, BEAPETNVOANFIF b
FHA L ELTEE L TELRPICODVWTIZZOREDENTIE RV, 72721, APET LDV
YTINVEERROES S, HART S EDREIL, APETVNY—FT T4 27 - Iy
AETNVDORIFYITFHFA L ELTEET S ETOBMDNZMNEZZ 72525 (Van
Waterschoot & Van Bulte, 1992; Rafiq & Ahmed, 1995), Z®#, 1980FE2FRTCHHIZES
FC, AP ETFVICHTLHH, ~—7 T4 7 - IV I ARET = I A T ANE V)
WFERT (2523 T4 VTERPHA T ANEI L), BRORWHESE
e LC), hiEEE, EEMERL~—7 v MENOZL, HEAFEOWMLUWEIINZ S
TeDIZELASE VIR E OSSR~ —r T4 V7 - I v 7 A - EFVDPRESNRTE 2,

oL, =774 Y79 - BERY =T T4 Y I REDTEEHI BT b~—r T4 07 -
IVIZADRIF Y MTFHFAL L ELTD AP EFNVOMA TN F ZICEETH S (Goi, 2009) o
RITRAPZBILDEMEY—Tr T4 V7 - Iv I A - ETFVOERLEIMET LD T
W5,

4‘ 7_‘7_7_/]) ‘/7“- E~y77\0)§ﬁ,ﬁ:

4.1 9= 74>7 - Iy VRBHYA T IDT— D

Palmer (2004) &~ =774 ¥ 7 « I v 7 ADFHFABGmTIE R, BEMEEEHRT S
72D A Ty —IZX VSN 3 5 FRIE EOBBRICEE 2 WERNTWS, Il
(2015) ¥~ —7 747 - I v 7 A%, ZRIIFHFNEIFTA VWA AL T—bE
OHFIICHEL TS DL LTHHLTWS, 2F ), &ty o—fL LTo~r—r71
YR A LY ARENT 5 OMENRE 2o TBY), =774 Y7 - Iv 7 AIX
N2 TETLEFEN RO FRRFICET 5720, =774 07 - Iv 7 AEIHA AL T —
FOHIZ .o TWAEEFRHDTHS (Fill, 2015)0

COEHIIT = IPHF AL ANECIR=FT T4 Y7 - 397 ADFBHEIZOWT DR
PHAET D00, HEOY—r T4 7 - I v 7 AMRTIE, ~—TrT4¥7 IV 7R
EHAZ AL LTHIRRL, TOXAHZZXLXZHLNIILTVBRIRIL S ALNE (Bl
¥ Nezakati et al. (2011); Mohammadian & Habibi (2012); Pour et al. (2013); Lee et al.
(2014); Wahab (2016); Antonella (2017); Dadzie et al. (2017); Mahmoud et al. (2017); & &%
(2019); Asdi & Putra (2020); Othman et al. (2021); Karim (2021)). 2% 0, MV ZE#HE L
TIRNTOR=T T4 77 - Iv 7 ADERK, HIHVIETNTNOEEY, REK Bz
WERFEDINT + =< Y ARHBEAITENI LTI &, SERPEH CBICZOTTH
VEICEELROD, HHVIZEEEINVBEOEPE T 2002 HONITEH, =7 T4
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YT IV T ADAN Z AL ERDIMENEAZRDTH B,

TP, =T TA VT Iy 7 ARBEONRNT = Y ARHBBEITHIH L TED L)
LR G5 2 TWbH D%, Antonella (2017) 12Xk 2E, 79 Y ADOHBHEX - —D3—7F
FAYT Iy AOWTRES, i, TOE—Y 3 YOEDODEENEEOM BRI L
EDHE % 5.2 72, Dadzie etal. (2017) &, #—FOEHT 7 5 %Ml LT 5 ERIE
NTWwsBtoB, BtoCREIMEMNRICIAETTVED LIS VI 2 —lEEIT- 72
ZFOMR, TRTCO4A DEZEFMBINT + —< Y AZIEOREL 5.2, WETHEEE 7
7 ZARREATT Y = TR IE OB R 5 2 7,

% DFGIFRNEY =7 T4 V7 - 3y 7 ADHBBEMCE 2 2 BIZOWTHE L T»
o =TT A YT+ Iy 7 AORTHliEERN, B, IEOVH, #ETOE—-Ta v,
AV FATTHBEBEDOAY— b7+ YOWMHBEIEIIR Y 74 7T hgBx 527 L #iE &
NTw2 (Asdi & Putra, 2020), F72, =4 54 7 - I v 7 ATHBEZOWEER
(Purchase Intention) (Mahmoud et al., 2017) RER{i/E, HAF¥I— - B4 XY T 1IIH
EORE A 5 2 - L& S 7z (Wahab, 2016). 1 T ~ QAT — E AFIHH 2 /51 47DH
NIZRETE, SUTOY—F7 T4 7 - I v 7 ABPATHHEORBICRY 7 1 Thipl%
HBzTwbZ edbh o7z (Pouretal, 2013), ZOMICD~Y—7 T4 7 - I v 7 RTHE
#EFF (Customer Retention) (Othman et al,, 2021), FHZ/EFEMfE, HEBHO 7 I v FEE
(Brand Attitude) IZHIEDOEEEZ L2 A LHESIN TS (Lee et al., 2014)

4.2, =747 - 2y I ABREREOEEE DIEE

EEIE PR & ORI RO D ICBVTY =7 T4 V7 - I v 7 AZTRTCOERK
WYEFNCHEE RO, FTNEILEICL > TCEOREENRERLDTH S ) Ho McCarthy
(1981) 134 2DFTRTOPHY—Fr T4 27 - I v 7 AOBKRELETHY, ThoHTX
TaNnNT VAL LSHAEDLELULEND L EBRRTWE, DF ) McCarthy O Bf#ED 512,
FRFMCEIEOMEI % <, RFEORE T AP I3 2 BERE % [T ) L2
Hboe X=HTTAVT Iy ADKREEMO—EW LB MHAT 2 BROM LD
DEHE, =T TA7 - I v 7 ADTRTCOERPYFIZELE L W) McCarthy @ LR
EXFELTCwAEALNRD (FIAIE, BR, 2009 ; B, 2012; Fil, 2015 Marusié, 2019 ;
TA, 2021),

—7Jj, Idoraite (2016) &, ~—47 T4 ¥ 7 « 397 AT RTOEZBOBA B HEMEAE
{, BEEOBKELELTY=Fr T4 V7 - Iv 7 AW IVEDDHDL OO, HFERIEIC
IoTR—MOBEHEIMBOBEHZ L YVEBEIIRLZEDNHY I DEFR Lo ~—F T4 V5 -
IVIR - ETVERRLE LTOREGIZELH D, TOL) 2EAOFHI) 25352
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L3 TX B, Dadzieetal. (2017) 12Xk B &, AADHT [¥EOWH Y = 7THEE] ICHEH
R ARG 2 EFE (BERME] & (72720 0AaZo7. HF (2019) 135
AR R B L CY = T4 Y ERBENY =T T4 YT Iy 7 ADRGERAT) B, ¥
RLHHTHEEENTVLHMEMD T A TH A 7 VX - T, ZORERSS, 2F ) LD X
) GEFE LY ET L0058 25 Tz iy L Twb, Nezakati etal. (2011) &7 7 A
k7 — FEROMIETIE, AT [7 7 AN, TINAEWREN ], THaTaert] &
(RN ] ONEIC, FOEEREDRL 72, Mohammadian & Habibi (2012) X3 &+~ -
P—CRZEHL, =T T4 V7 Iy 7 AOEEDN [H£E] ICHZ5EEZW LML
2o TORRE, VAT - F—EADOA, APOHRT [FLA A D5 [HE] ICIEOFELR L
2B —REELREHKIZST2. SPAT T ¥ FEEHT 2 BEOHEE &R I2IT b7z Lee et
al. (2014) OWFRICE B E, [75 Y FRERE ] ICIEDOREL2 5.2 2EFEOMT, TR & [
Wl KO EELRERZ 7. VT - 77y Ta VEEICHEHLTWA Wahab (2016) 12
£aL, [FVAR] & [TuE—va v i3 [HEWE] CIEOREL 52 5E K TH- 72
A%, T & Tiliks) & TR R ] ICERREWEE G2 b o7z HI [HM) & [l
Wl ix [HAF~— 04X )74 | ICZEOREZL27205 [TV A] & [TuE—
Yav] BIEDOWEEG 2 eh 572, Asdi & Putra (2020) & [Ml#%), [dasl, [7oE—
av] [l OMICEEREPA Y FAYTHBEEDAST— b7+ v 0 [HEEERIE ]
WCIEDWBRZE 2 72 L s LTWh, ik Karim (2021) 13, BIIEOE#HALE S L1
BIE b LBOEEMCBOT lifk] & [FuoE—vay] BN [FLA4 ] & [fEml &
HARTHEETE Lo WHELTn5E, T BT, Filk L7225  OIFREITE Tl SEHR
RHE L ORI BRI Y OEHEHTICBN Y= T4 Y7 - I v 7 ADKEFOE
WREN R B RETEZ RIE L TV %,

4.3. X=TT4>T IV IRIHEBEEZZER

=T TA427 I AEHFA L RALLTHiRL, =T 747 Iy 7 A%ML
TRELTIA, HBERELTRERT 5 =S Y ARHBEZEOTHED) ¥ 7 2 W 502
LTWAMRIZZE AT B, FHZL—FTT A VT I v 7 AW ERG2 ) bikE
FIZOVWTOZERIIPLNTVDLLFZ 5,

Borden (1964) &~—4 74 27« I v 7 A BER25295h5~<—rv b 73 —A L L
THBEHOWEATE), WEEEOITE), BHEMHOWHAL & 17E), BUFOBSRNE X %5
\FCTWwb, Howard (1957) IR, #S, wdsgtE, E~—r74 Y 708M - Hilllo
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